
Role: Marketing and Sales Manager
Company: Alkhamware Limited (Casedo)
Website: www.casedo.com 
Salary: Rate of £36k p.a. 
Location: Central London (Remote working possible)
Role type: Contract 
Start Date: as soon as possible

About Alkhamware, Casedo and the team

Alkhamware Limited is a legal Tech startup founded in 2017 with the sole intention of 
designing, building and bringing to market Casedo, a simple digital tool for collating and 
analysing multiple interrelated documents.

Invented in response to the question ‘why can’t I work with documents digitally in the 
same way I do with paper?’ Casedo was created by a recently qualified barrister who 
moved from video-editing and was shocked to discover that tools easily available in 
video-editing were not available in law.

Our mission is to create and sell a simple and intuitive piece of software that helps move
people away from paper and toward a better way of working.

The Role

We are looking for an experienced legal sales and marketing manager to increase the 
paying customer base.

You will engage with existing Casedo users and potential users to build a network of 
relationships across the UK litigation industry. You will improve the brand. Working 
directly with and reporting into the company’s founders, you will initiate meetings with 
lawyers from every practice area in person, by email and over the phone. As well as a 
Casedo power user, you will become an expert in the legal tech sector generally. 

You will control a budget of £10k, working alongside Casedo’s support and development
team.

You are a methodical, confident, highly motivated person who enjoys commercial 
success. You are comfortable with modern digital tools and workflows, and have a 
desire to be at the forefront of the burgeoning digital revolution in the legal sector.  You 
also have legal training or experience, and are able to understand the priorities and 
difficulties faced by our legal customer base.



The Reward

The initial contract will be for a period of not less than 30 weeks at an annual rate of 
£36,000. Satisfactory results, based on a substantial increase in the number of paying 
users, will lead to a further contract and an equity stake.

Key Responsibilities & Priorities

1. Increasing the number of paying users.
2. Developing relationships in order to increase software traction and usage.
3. Building confidence in using Casedo as a legal professional in order to demonstrate 

best practice to our core user base.
4. Being proactive in meeting with users and developing close professional 

relationships.
5. Working to monthly active user targets as agreed with the team.
6. Entering and effectively maintaining all CRM data.
7. Following up on leads generated by other team members.
8. Communicating weekly & monthly progress updates to company founders.

Skill Set
1. Demonstrable commercial success. 
2. Degree level education with significant legal (or similar) training or experience.
3. Organised individual who can work independently and feed into a complex and 

expanding set of user data.
4. Extremely comfortable reaching out to and meeting legal professionals in all practise 

areas.
5. Software literate, able to demonstrate our intuitive software solution to a demanding 

and time-poor user base.
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